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As a leading expert in the fields 
of fraud prevention, negotiations 
and persuasive communications 
strategies, Stephen Bain is an 

energetic and compelling speaker 
and trainer who is in high demand 
for his ability to inform and 
empower audiences. His engaging 
talks and results-oriented seminars 
teach participants how to know 
when someone is hiding something 
from them; how to prevent 
fraudulent events in organizations 
of any size; and, how to foster 
ethical behavior from the top of an 
organization down. 

Steve has an undergraduate 
degree from the State University of 
New York at Binghamton and 
received his law degree from the 
University of Houston Law Center.  
He is a partner in his own law 
practice, Bain & Barkley, A 
Partnership of Professional 
Corporations and a founding 
principal of Critical 
Communications, LLC, a corporate 
training, speaking  and seminar 
resource company.  Steve is a 
Certified Forensic Interviewer and 
an Associate Member of the 
National Association of Certified 
Fraud Examiners.   

A seasoned trial lawyer with 19 
years experience, Steve knows how 

to connect with audiences and 
involve them in the learning 
process.   

Steve’s Fraud Prevention 
program is filled with true-life 
stories and situations that 
demonstrate common scams that 
victimize corporations, techniques 
to monitor and deter internal fraud 
and the connection between an 
ethical corporate culture and 
reduction of fraud events in an 
organization. His program entitled 
Seven Winning Strategies for 
Taking Control and Getting What 
You Want In Business highlights 
the skills he’s honed as a litigator, 
fraud investigator and Certified 
Forensic Interviewer to teach 
audiences how to win at 
negotiations, conduct more 
productive interviews and get more 
out of every personal interaction. 

Whether you are a Manager 
who wants to protect the bottom 
line from internal theft and 
fraud…or a Supply-chain Manager 
wanting to know when a 
prospective supplier is on the 
level…or in Human Resources and 
want to hone your interviewing 
skills, Steve’s seminars will 
provide the skills and motivation 
that are critical to your 
organization for achieving better 
performance from your team. 

Steve’s clients include leading 
corporations in the healthcare, 
banking, information technology 
and manufacturing industries as 
well as leading insurance companies 
and industry associations including: 
American National Property and 
Casualty Company, Enterprise 
Rent-A-Car, GEICO, Memorial 
Hermann Healthcare System, 
National Insurance Crime Bureau 
and the International Association of 
Special Investigative Units.   


